SOLARC

SolArc was founded in 1991 by three Andersen Consulting (now Accenture) colleagues to offer
consulting services and customized software solutions to the energy and insurance industries. In 1994,
SolArc revolutionized the liquid hydrocarbon trading industry with its flagship RightAngle integrated
application suite — a software service that integrates trading, scheduling, accounting and management.
Within four years, more than 70 percent of the natural gas liquids (NGL) market was traded using SolArc
RightAngle.

Corporate Background

Based on the rapid adoption and success of its NGL solution, SolArc began building its Supply and Trade
Management vision to serve all energy commaodities from a single, unified platform. In 2000, the
company launched a newly enhanced version of SolArc RightAngle. The new, fully integrated suite
featured rich functionality and a scalable architecture capable of supporting multiple energy-commaodity
classes from a unified platform with the same depth and granularity as its predecessors. SolArc is a
Microsoft Certified Gold Partner and is delivering the latest version of RightAngle on the latest version of
Microsoft .NET to ensure state-of-the art performance, reliability and enterprise scalability and
functionality.

In today’s volatile global marketplace, effective commodities management relies on enhanced visibility
into the entire commodity and risk trading process. With its strong history, SolArc is the only provider
with the commodity management capabilities to deliver the insight and control needed to mitigate risk
and improve operational efficiency.

SolArc is trusted by market-leading corporations around the world across a wide range of vertical
industries, including energy, transportation, finance, aviation, agriculture and consumer goods. Coal,
crude oil, refined products, fuels, natural gas liquids and natural gas are all traded using a single, unified
SolArc solution. After nearly two decades of successfully implementing commaodity and risk trading
software solutions for high profile customers in a variety of industries, SolArc has built a reputation for
success unsurpassed in the industry. Thus, when a customer chooses SolArc, the company can count on a
successful implementation that drives enhanced profitability and operational effectiveness.

SolArc is headquartered in Houston and has offices in Dallas, Tulsa, Oklahoma, London and Singapore,
and employs more than 150 people.



